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Sirius IBM BigFix Campaign
Large Business  |  Total Marketing Campaign

OBJECTIVES

Sirius reached out to OBI Creative to produce a campaign theme and tactics for IBM’s EndPoint Security Solution known 

as “IBM BigFix.” The goal of the campaign was to educate, engage and entertain the target audience about IBM BigFix 

security solutions motivating them to make a “proof of value appointment” with a Sirius representative with the specifi c 

objective of getting 8 to 10 qualifi ed sales leads.

EXECUTION

The target audience for the IBM BigFix campaign is IT Security leadership for large businesses with 500+ employees. 

They are mostly male ages 35 to 55. They are “hands-on” and tend to be a control freak. They need to fi nd a security 

solution and partner that they can trust. They see a large volume of marketing from tech companies every day so the 

campaign creative has to stand out and strike a nerve with the audience. IBM BigFix allows users to have “complete 

visibility” to identify security threats across thousands of endpoints in their business, similar to how a person can pick 

out individual stars and constellations from the vastness of the night sky. 

To reach the target audience, a multi-touch communications strategy was designed consisting of emails, social media posts 

(LinkedIn and Twitter) and a postcard mailing. Sirius’ internal research showed that campaign response rates increased 

when a traditional postcard is included in the media mix. All tactics in the plan pointed to a campaign landing page where 

users could learn more about BigFix solution. The landing page o� ered a campaign-themed premium item (LED Moon 

Lamp) to incentivise users to both book AND keep a proof of value appointment with a Sirius representative.”

RESULTS

The campaign post on LinkedIn saw a click-through rate of 0.35%, which is above average, with an engagement rate 

0.61%, which is also high. The campaign post on Twitter experienced an engagement rate of 0.58%, which is considered 

high, with a click-through-rate of 0.60%. The email campaign experienced an 8.83% open rate among 4,392 emails 

delivered. The landing page saw 292 unique visitors resulting in 10 qualifi ed appointments totaling $888,087 in the 

sales pipeline.
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LANDING PAGE – GET.SIRIUSCOM.COM/THEBIGPICTURE
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LANDING PAGE



SOCIAL MEDIA
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EMAIL
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 Endpoint
security just 
got a whole 
 lot brighter.

Sirius Computer Solutions
14301 FNB Parkway, Suite 400 
Omaha, NE 68154

Visit get.siriuscom.com/thebigpicture 

to learn more about IBM BigFix and to  

schedule a complimentary proof-of-value 

demonstration. After completing your 

demonstration, you’ll receive this  

3D-printed Apollo LED moon lamp!

IBM BigFix gives you full visibility into  

the constantly changing endpoint landscape, 

while bridging the gap between threat 

detection and remediation. 

get.siriuscom.com/thebigpicture

to learn more about IBM BigFix and to 

schedule a complimentary proof-of-value 

demonstration. After completing your 

demonstration, you’ll receive this 

See clearly, understand  
completely and act precisely 
with Sirius and IBM BigFix.
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LED MOON LAMP GIVEAWAY




